
IS THE PRICE RIGHT? 

Whether you’re selling your home or making an offer 
to buy one, setting a price is an important decision. 
How do you choose a number to attract the highest 
offers or get your offer accepted without overpaying? 
Consider the following:

Your REALTOR® can discuss current market 
data and your real estate goals to help you 
come up with a winning pricing strategy.

WHERE IS IT?
You know location matters, but keep in mind that 
even small differences can increase or decrease 
the desirability and price of a home. One side of a 
street may have a better view, the next block over 
can be zoned for a different school district, or a 
tranquil setting can be only a short distance away 
from noise and traffic.

BE CAREFUL WITH COMPARISONS
Just because two homes are similar in size doesn’t 
mean their prices will be similar, too. Variations 
in age, quality of materials, condition, features, 
layout, lot size, and other factors can have a 
significant effect on what a home is worth.

THE MARKET CAN CHANGE QUICKLY
The market may shift as the number of people 
selling and buying homes changes. Mortgage 
rates and local economic conditions also affect 
home prices. Just because a home sold for 
a certain amount a little while ago doesn’t 
mean that home is worth the same today.

MOTIVATION MIGHT MATTER
If you need to move quickly, you may 
want to factor that into your pricing 
decision. It’s possible that being 
more flexible on your price can save 
you the costs and hassles that 
come with moving twice or paying 
two mortgages at once.
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